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FENEVISION PRODUCTION CONTROL • FENEVISION INFORMATION CENTER • FENEVISION TRACKING SYSTEM • FENETECH SYSTEMS INTEGRATION
Quotation • Order entry • Pricing • Dynamic product configurator • Capacity planning • Scheduling • Raw material optimization • Machine interfaces
Inventory control • Bar code integration • Invoicing • Remote order entry • Web-based real time status • Shipping management • Accounting integration

A new and experienced management team arrives at Weathervane Windows in Kent,  
Washington. They immediately search for a fenestration system to support their way  
of serving customers—and their plans to grow.

Michele Wurges, customer  
service manager
“This is the best purchased system I’ve  
been on—the most like what we developed 
at other companies. It’s built for window 
and door making.  You can customize it to 
do about anything you want.”

“The key is working with the people at 
FeneTech. Their goal is to provide you with 
a system you can run yourself. You can only 
do that in partnership. They get the whole 
window industry.”
 
Doug Cassidy, director of operations
“I liked that FeneVision is geared toward 
window and door making. I find it well  
organized for users. I can configure it  
without relying on a software company  
or the IT department. 

“Production scheduling is well developed. 
We can optimize resources, level produc-

tion load and partial schedule orders. The 
pre-configured reports are written so well  
I didn’t need to make modifications.” 

‘FeneVision’s manufacturing is outstanding. 
We can integrate all our plant operations. 
We’re getting about five percent better  
use of materials and a third fewer remakes. 
We can now track efficiency. It’s up 15 
percent—I attribute half that to FeneVision. 
I consider our transition to FeneVision to 
be extremely successful.” 
 
Terry Johnson, IT director
“We were looking for the right people  
to become our partners in creating  
satisfied customers. All Weathervane  
products are built to order. We require  
the capability to handle a large number of 
customized units each day. We need the 
right features like estimating, order entry, 
production tracking and shipping with  
ease of use and good support.”

“FeneVision came to the top of our list.  
We visited existing users. We ran demos 
for our staff. I spent time with FeneVision’s 
developers at their offices in Ohio.”

“Today, our lead times are shorter and 
more consistent. FeneVision displays each 
unit at work stations. We can see if we’re 
putting the right window on a truck. We’ve 
seen a tremendous jump in delivered on 
time complete.”
 
“Help is available when we need it. The  
annual user conference enables us to 
request improvements. FeneTech’s support 
and staying power are important.”

Discover if FeneVision will work for your com-
pany. Contact Ron Crowl at 330-995-2830 or 
ron_crowl@fenetech.com. For complete 
text of these testimonials, visit fenetech.com.

We know fenestration. 
We know what we are doing.
We knew what we wanted.


